


April 1-2

showing video clips and images of
treating his actual patients, Randy will
share practical clinical strategies he
has developed over the years to
make this part of your practice
rewarding, efficient, predictable, and
less stressful. Learn how to simplify
the treatment of patients with cardio-
vascular disease, diabetes,
Alzheimer's, organ transplantation,
bleeding disorders, cancer, respirato-
ry problems, and hypertension. Know
what medication interactions you
need to avoid. Learn the dos and
don'ts of efficient medical consulta-
tion. Learn technique modifications in
restorative dentistry, oral surgery, oral
medicine, prosthodontics, and pre-
ventive dentistry. In addition to hand-
outs, course participants will be given
free access to online resources they
can use in their practices.

Dr. Tieraona Low
Doy

Saturday, April 2, 2011 (Full day pro-
gram - 9:00 a.m. to 12:00 p.m. and
2:00 p.m. to 5:00 p.m.) Audience:
entire dental team

Dr. Tieraona Low Dog's extensive
career in studying natural medicine
began more than 25 years ago. Dr.
Low Dog opened and ran a success-
ful integrative medical clinic in
Albuguerque, NM, before moving to
Tucson, Ariz., where she is the
Director of the Fellowship at the
Arizona Center for Integrative
Medicine at the University of Arizona
School of Medicine. In addition to her
work as a clinician and educator, Dr.

Low Dog has been involved in nation-
al health policy and regulatory issues
for more than a decade.

The National Cancer Institute esti-
mates that roughly one-third of all
cancer deaths may be diet and/or
lifestyle related. What you eat can
hurt you, but it can also help you.
Many of the common foods found in
grocery stores or organic markets
contain cancer-fighting properties,
from the antioxidants that neutralize
the damage caused by free radicals
to the powerful phytochemicals that
scientists are just beginning to
explore. Could broccoli really help
protect against breast cancer? Does
eating fish reduce the risk of colorec-
tal cancer? Is green tea really good
for you? Can how you live and think
influence cancer? Come and explore
the role of nutrition and lifestyle in
cancer - and how you can give your-
self an edge.

Dr. Randy Huffines

Saturday, April 2, 2011 (2:00 p.m. to
5:00 p.m.) Audience: dentists, assis-
tants, and technicians

The physicist Niels Bohr once said,
"An expert is a person who has made
all the mistakes that can be made in
a very narrow field." If that is true, Dr.
Huffines feels he is approaching
expert status in removable prostho-
dontics! Join Randy in this amusing
and practical presentation as he
shows "goofs" he has made through-
out the years and how you can avoid
them. You will save yourself future
headaches as you learn valuable tips
in the areas of esthetics, patient
management, impressions, pre-pros-
thetic surgery, local anesthesia,
immediate dentures, interocclusal
records, implant supported over den-

tures, and more. Extensive use of
clinical images and video clips rein-
force techniques and concepts you
can use immediately in your practice.
In addition to handouts, course par-
ticipants will be given free access to
online resources.

Past, present and future leaders of
the Nebraska Dental Association,
along with members of the Pierre
Fauchard Academy, International
College of Dentists, and American
College of Dentists and their spous-
es/guests are cordially invited to this
year's Leadership Dinner on
Thursday, March 31, 2011, at the
Nebraska Club. We are thrilled to
have a special guest speaker, John
Cook, Coach of the Nebraska
Women's Volleyball Team!

The Recognition Luncheon tradi-
tionally held on Thursday during the
Annual Session will be on Friday,
April 1, 2011, at 12:00 noon. Mark
your calendars and plan to recognize
the past, present and future leaders
of our profession.

It's no April Fool's Joke, the NDA
President's Party will be "Rocking
the Rococo” on z

The ENTIRE dental team is
invited to attend. Please join NDA
President, Dr. Jack Wesch, for a
rocking good time. The dental
band, "Raw Nerve™ will be playing
your favorite tunes beginning at
8:00 p.m. Bob and Marilyn Diers of
Harold Diers & Company are gen-
erously sponsoring the President's
Party this year in honor of their
70th anniversary.
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Adult Dental Medicaid

The Department of Health and
Human Services released their
FY 2011-2013 Budget Request
Report on Friday, September
17th. The Report contains both
the actual budget request for the
Department and the Modification
Report, which details what cuts
would be made if a 10% reduction
was required of the Department.

The good news is that Adult
Dental Services are INCLUDED in
the Medicaid Budget for FY 2011-
2013. The bad news is that Adult
Dental Services is one of the rec-
ommended cuts in the 10%
Modification Budget. The agency
prioritized the recommended cuts,
and on a scale of 1-32 (32 being
the most recommended cut),
Adult Dental Services were
ranked number 15.

During the first day, there were
nearly 7 hours of testimony on the
implementation of the PPACA
before the Health and Human
Services Committee. There were
a number of speakers who were
invited to present to the joint com-
mittee. The Joint committee con-
sists of members of Health and
Human Services, Banking and
Insurance, Appropriations and
Urban Affairs Committees.

Joy Wilson, Federal Affairs
Counsel and health policy director
at the national conference of state
legislators (NCSL) spoke on the
timeline for implementation and a
general overview of the federal
law. She spent considerable time
on the subject of health care
exchanges that a state can create
under the Act.

Ms. Wilson was followed by four
presenters from the University of
Nebraska Medical Center: - Mark
Bowen (Director of Government
Relations) who spoke about the
need to coordinate and participate
in the grants available under the
act; Dr. Corey Shaw (UNMC
Physicians) who talked about
working to reduce the cost of care,
prevention and the continued
need for coordination of care; Dr.
Tom Tape (section chief,
Department of Internal Medicine)
who spoke about the need for
additional primary care physicians
and health services across the
state; and Pam Bataillon (Dept. of
Nursing) who talked about nursing
and auxiliary health needs. There
was specifically a question asked
about the importance of scope of
practice during health care
reform. Ms. Bataillon responded
by saying that there will need to
be partnerships between the vari-
ous levels of care - that each side
will have to give up some territory
- and that we will need to be mind-
ful of best practices and outcomes
based on research and the goals
of access to care.

During the afternoon, Judy Baker,
regional Director of the US
Department of Health and Human
Services presented on the imple-
mentation of the act across region 7.

The day concluded with Vivianne
Chaumont presenting the depart-
ment's perspective. She talked
about health care exchanges and
data that will need to be gathered
and the increased cost of provid-
ing the services required under
the act. Several senators ques-
tioned director Chaumont about
the accuracy of the Milliman

report that indicates the state will
incur hundreds of millions of dol-
lars in increased Medicaid costs

as a result of the act. At least
twice during her testimony and
the following questioning
optional services - specifically
dental services - were men-
tioned as being on the chop-
ping block during the upcoming
budget cuts.

The NDA will testify against elimi-
nating adult dental Medicaid as it
did during the hearing regarding
the now existing $1,000 cap to
adult dental.
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AMERITA&Q

GROUP

We're Ameritas. We're for people®

our promise

A dental plan to enhance your practice.

To learn more, call us at 800.755.8844 Adhsia of Atiita Lt
.. . AUNIFI Company.
or visit ameritasgroup.com.
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Lessons Learned at Special Smiles

By James Jenkins, D.D.S.

Reflecting on the Special Smiles Clinics
the NDA held during the week of the
national Special Olympics games in
Lincoln, | am still amazed and touched to
this day by all that transpired. Thank you
again to all who helped in any way for
this effort — finances, volunteering,
advice, prayers, supplies, instruments,
etc. were all appreciated!

| was stunned by the amount of need for
dentistry we found in this population of
Americans. The need was found in
these special athletes from all over the
country. Many of my colleagues, includ-
ing myself, assumed the dental needs of
people with intellectual disabilities would
be taken care of; this couldn’t be farther
from the truth. Many of the athletes have
little or no dental care at all. | heard mul-
tiple stories of states pulling adult
Medicaid dental coverage, so these indi-
viduals have no access to care. Some of
these folks live in a group home, and
may work at minimum wage jobs. On top
of that, some dental offices can be timid

about treating folks with special needs,
further complicating finding access to
dental care.

The smiles | saw from the special needs
patients and the dentists, hygienists, and
assistants treating them told a wonderful
story. Treating the patients at Pershing
Center in Lincoln went very well, espe-
cially considering we were working in our
portable clinic, away from the familiar
confines of our offices. The patients that
were seen at the UNMC College of
Dentistry also went very well. The spe-
cial needs patients were wonderful to
treat. We produced well over $100,000
worth of work for these patients, and in
some cases the patients would not have
had an opportunity to ever receive the
care provided to them by our clinics.

During the event, we also counseled the
patient and their caregiver, parent, or
coach about the patient’s dental needs
and possible options of finding care upon
their return home. All patients (approxi-

mately 900) were screened, given home
care instructions, fluoride varnish if appli-
cable, dental supplies, and dental care if
needed including prophies, restorations,
extractions, and the like. We were able
to secure thousands of dollars worth of
dental supplies for the week-long event,
and any leftover supplies went to local
dental charity clinics in the Lincoln area.

| will always have fond memories of the
Special Smiles Clinics and what it meant
to the patients and the dental profession-
als alike. A dentist friend of mine who is
just a bit older than me and someone |
have the utmost respect for told me the
day after the event was over, “Jim, | am
now a better person than | was a week
ago”, and that put into words how | felt
about the whole event. NDA colleagues,
here's to keeping on making a difference
in all people’s lives, through our wonder-
ful profession we are fortunate enough to
be able to provide.

NO CONFLICTS. NO FEES.

2% MIDWEST DENTAL www.midwest-dental.com
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Membership

Dr. Matthew Ames
1303 Andrews Drive

Norfolk, NE. 68701 Dr. Scott Hamilton
(inadvertently omitted from directory)
Dr. Mary Kersenbrock 6030 Village Drive, Suite 100
430 E. Everett, PO Box 189 Lincoln, NE. 68516
O'Neill, NE. 68763 402-328-2900

402-336-4211
Dr. Jordan Cochran

Dr. Jon Stineman 2908 W. 39th Street, Suite B
2501 Lakeridge Drive, #100 Kearney, NE. 68845
Norfolk, NE. 68701 308-338-2050

402-644-4452
Dr. Steve Hadley

Dr. Tobin Drake 2316 Winding Ridge Road
9202 W. Dodge Road, #301 Lincoln, NE. 68512
Omaha, NE. 68114 402-328-9935

402-397-3636
Dr. Chris Pobanz

Dr. Robert O'Malley 4009 6th Avenue, Suite 49
14801 W. Center Road Kearney, NE. 68845
Omaha, NE. 68144 308-236-0220

402-330-2007

Dr. Michael Meyer
2840 South 70th Street, #7-352
Lincoln, NE. 68506
308-384-0332

Dr. Tina Barger
4106 6th Ave.
Kearney, NE. 68848
308-237-3479

CLASSIFIED ADS
All ads with an NDA box number should be mailed to:
Nebraska Dental Association, 7160 S.29th, Ste.1 , Lincoln, NE. 68516

CLASSIFIED ADVERTISEMENTS:
Must be submitted in writing, either by email, fax or mail.
Indicate the number of times in which the ad is to be published.
Rates for NDA Members (per issue):
50 words or less - $20.00. (Includes NDA website) 40 cents each add’l word.
Rates for non-NDA Members (per issue):
50 words or less - $40.00. (Includes NDA website) 55 cents each add’l word.
Replies to a NDA box number are an additional $1.00.
NOTE: Advanced payment for classified ads MUST accompany order.

DISPLAY ADVERTISEMENTS:

Artwork must be submitted in camera-ready format on a disk.
Indicate the number of times in which the ad is to be published.
Rates are as follows:

Full Page: $330.00 (1 time); $300.00 (3 times); $275.00 (6 times)
1/2 Page: $215.00 (1 time); $185.00 (3 times); $165.00 (6 times)
1/4 Page: $120.00 (1 time); $110.00 (3 times); $100.00 (6 times)

Send Classified and Display Ads with remittance to:
Nebraska Dental Association,
7160 S.29th, Ste.1 , Lincoln, NE. 68516, Attn: Jody

DEADLINE: Ads are due on the 15th of the month preceding publication.
The inclusion of an advertisement in any NDA publication does not imply

endorsement of the product or services, and the NDA reserves the right to reject
any advertisement, for any reason.

“Dentists are
dealing with
many unknowns...

One thinglam
certain about

is my malpractice
protection.”

Many dentists are feeling the impact of lowered
demand for dentistry due to the economy. Profitability
challenges and increased risk to meet those
challenges contribute to an atmosphere of
uncertainty and lack of control.

What we do control as dentists:
our choice of a liability partner.

| selected ProAssurance because they stand behind
my good dentistry. In spite of the maelstrom, | am
protected, respected, and heard.

I believe in fair treatment—and | get it.

MRS,
S
PROASSURANCE. 5"
Trcated Fairly ™

. 2007-2010
Professional Liability Insurance 2
& Risk Management Services """"§I

Prafssurance Group (s rated A (Excellent) by A M. Best Egs

www.ProAssurance.com * 300.2/5.8371 uw‘i)rk
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Calendar

UNMC Course Registration

(402) 472-2175
For more information, call
(402) 472-9457.
Creighton University
registration and information
in Omaha call (402) 280-5054.
Outside Omaha, call 1 (888)
273-6576.

October 15, 2010

Women's Health & Dental
Management of the Pregnant
Patient, UNMC (3 CEUs)

October 22, 2010
Pediatric Dentistry Update,
Creighton (6 CEUs)

October 22-23, 2010
Digital Radiography for Dental
Assistants, Creighton

October 29, 2010
Ceramic Cements & Lasers,
UNMC (3 CEUs)

November 5, 2010

Managing the Dental Patient in
Pain and Pharmacologic
Management of Orofacial
Infections, Creighton

November 12, 2010.
Opportunites Fair, UNMC
College of Dentistry.

November 12-13, 2010
Radiology for Dental Assistants,
Creighton

November 12, 2010

Battling Biofilm: Leverage the
Power of Ultrasonics, UNMC (3
CEUs)

November 19-20, 2010 -
Head and Neck Cancer
Detection and Prevention,
Creighton (5/3 CEUSs)

DENTAL SOLUTIONS INC,

Large and small equipment repair
new and used equipment sales
handpiece repair & reupholstery

Carl Bertch

Service Technician/Owner

Omaha 402-706-3743

PARAGON consultants have closed
thousands of transactions for our clients.

Let us help you reach your professional
goals, whether it be purchasing, selling or
evaluating your practice.

Call us for a
complimentary
consultation.

A Approved PACE Program Provider
FAGDMAGD Credit
Mremeruear  Approval does notimply acceptance by a state or

PACE provincial board of dentistry or AGD endorsement
SRSSTIG  411/2009 to 3/31/2012

Sign up for our free newsletter at paragon.us.com.

Contact us at 866-898-1867 or info@paragon.us.com.
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Classifieds

FOR SALE: Dental Air Compressor - JUN-
AIR Model 12-25. Clean air, quiet as a refrig-
erator. Low usage. First class condition.
Free delivery within 150 m of Omaha. $500.
Call Jay 402-630-1890.

FOR SALE: Statim 5000 Cassette
Autoclave, purchased 2008, excellent condi-
tion, minimal use, $3000.00. A/T 2000
Automatic Film Processor, purchased 2009
excellent condition, $4000.00. Contact Sue
Heng 402.472.4702 University of Nebraska
Health Center.

SOUTHWEST OMAHA PRACTICE FOR
SALE: This is an excellent opportunity for a
start-up practice or a merger. All equipment
and furnishings included. Please email
inquiries to pmaag@yahoo.com.

ASSOCIATE DENTIST: Outstanding oppor-
tunity for full time Associate Dentist in
Omaha, NE. Stellar staff in a beautiful facil-
ity. Excellent benefits. Call 402.403.5737
for more information.

QUALITY DENTAL OFFICE FOR LEASE-
MOVE-IN READY. Right off 1-680, 120th &
West Center Rd, Omaha, NE., 4,300 sq. ft.
Spacious waiting room, vaulted ceilings, 6
operatory rooms, x-ray room, private offices,
filing room, break-room, this suite has it alll
Low Lease Rate. Parking at the door. Contact
Seldin Company, 13057 West Center Rd.,
Omaha, NE 68144, 402-333-7373.

DENTAL EQUIPMENT FOR SALE: Marcus
Patient Chair, Dr. Stool, Assistant Stool, with
matching upholstery, $750; Adec Priority Chair, Dr.
Stool, Assistant Stool, with matching upholstery,
$750; Adec Track Light, $500; Ritter Track Light,
$400; Adec Cart-FO Light Source, $100; Adec
Cart-FO Light Source, $100; Den-Tal Ez Vacuum
Pump, $400; Den-Tal Ez Compressor CA-661,
$400; Model Trimmer-Handler 1/3 HP, $250;
Perio-Pro Il Processor, $500; AA Unit - Kreativ Inc
Mach 4.0 KV-1A, $200; Accu-cam Intra-oral
Camera, Monitor, and Cart, $50; Oxygen Cart,
$50. Any reasonable offer will be considered.
Photos can be viewed
at:http://s765.photobucket.com/albums/xx296/rms
haffer/ Contact information:

southridgedental@webmdds.com - 402-423-1616

PRACTICE OPPORTUNITY: Excellent oppor-
tunity to JOIN or PURCHASE general practice
in northeastern South Dakota. Great hunting &
fishing area, excellent school system, small
town atmosphere with a large drawing area.

General practice performing nearly all aspects of
dentistry. 6 ops w/ expansion space. 1.2 M

Gross. Confidential. Email: dentalopportuni-
ty@iw.net.
NEBRASKA/NORTHEAST: PRACTICE

FOR SALE: Well established "fee for serv-
ice" family practice. The doctor and team are
committed to excellence and provide all
facets of patient centered care. This progres-
sive city and area have a diverse economy,
community college, and medical center.
Contact Dr. Don Hanson, www.qualitytransi-
tiondds.com, 406-862-6260.

PRACTICE FOR SALE: Established Omaha
dental practice and records for sale. This 3
day a week practice has the following produc-
tion/collection numbers. 2007 - $546533
prod/ $542386.12 collect; 2008 - $517599.34
prod/ $479961.49 collect; 2009 - $617643
prod/ $631400.75 collect. Practice sale will
include patient records, goodwill, practice
name, telephone numbers, current doctor
working with new owner on transitioning of
patients, etc. Does not include equipment.
Best suited for existing practice seeking to
bolster its numbers and productivity, but will
work with all seriously interested parties.
Fairly priced for a profitable return on invest-
ment. Send inquiries to " Interested Buyer", P.
O. Box 241098, Omaha, NE. 68124.

PRACTICE AVAILABLE: World class golf
course plus outstanding recreational opportu-
nities. Valentine, Nebraska dentist retiring
after 45 years - well established practice.
Cerec and digital x-rays, fully computerized.
Average gross 825K. Associateship or priced
to sell. Toll free 888-376-3390.

DENTIST NEEDED: Experienced general
dentist needed in Omaha for full and part-
time positions. Must be comfortable with
molar endo, surgical extractions, and exten-
sive restorative work. Hours will include
some evenings and weekends. Please send
resumes to michael@obeng.net or fax to
402-393-2886.

ASSOCIATE/PARTNER OPPORTUNITY:
30 year solo private general practice in the
growing northeast quadrant of Lincoln,
Nebraska, needs a young, energetic associ-
ate leading to a partnership. Practice located
in a new, free standing building built and
owned by the dentist. A very large patient
base that continues to grow with a staff of ten
that is unequaled. Contact 402-489-8848.

ASSOCIATE WANTED: Midwest Dental is
seeking associate candidates for Nebraska.
Since 1968, our philosophy of supporting
doctors and staff has lead to unmatched
consistency and paved the way for future
growth. Our team is committed to supporting
doctors focused on providing optimal patient
care. We pride ourselves on providing doc-
tors the ability to practice in a traditional
non-HMO practice environment coupled
with the flexibility and rewards that a group
can offer. Throughout 2010, we will be work-
ing on new opportunities in the Lincoln and
Omaha markets. We'd enjoy the opportunity
to learn about your practice philosophy
along with your career goals and expecta-
tions. Please consult our website at
wwww.midwest-dental.com for more specif-
ic background on our support team. For a
direct contact, call 715-926-5050 or e-mail
development@midwest-dental.com.

ASSOCIATE WANTED: Dental Care
Center and Mobile Dental Center are
searching for energetic associate dentists.
Dental Care Center is a busy traditional
practice in the Ralston area. We are open
Monday through Saturday with hours until
8:00 p.m. Monday through Thursday.
Mobile Dental Center provides care to nurs-
ing home residents in over twenty facilities
in Eastern Nebraska. Interested candidates
may apply for full or part-time positions at
either practice. Contact Dr. Mike Sweeney
at 402-592-1773 or fax curriculum vitae to
402-339-3914.

ASSOCIATE & PARTNERSHIP OPPOR-

TUNITIES: Midlands Dental Groups,
Jeffrey T. Garvey, D.D.S. - lowa
Opportunities: Council Bluffs: 20-Minutes

from Omaha; Missouri Valley: 30-Minutes
from Omaha; Woodbine: 60-Minutes from
Omaha. Nebraska Opportunities: Omaha
and Bellevue. 1.Gain diagnostic, clinical and
treatment planning proficiency 2.Tap 20
years experience from senior doctors 3.
Earn an income of $150,000 to $250,000 4.
Learn the business of dentistry. Some of our
past associates that have worked within our
group have been graduates from Creighton
University, University of Nebraska and
University of lowa. Some needing interim
employment while waiting for spouses to
graduate, some have opened their own
practices and some have become partners
within our group. For More Information,
Please call Jean: Office: 712-642-4136 Cell:
712-592-6821, Email: grover@loganet.net

Nebraska Dental Association ©
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Dr. Jack Wesch Dr. Gary Westerman

President Treasurer
Dr. Ken Hermsen Dr. Jim Jenkins
President-Elect Immediate Past President

Dr. Henry St Germain Dr. John Thomas
Vice President Secretary

Dr. Deb West
Speaker of the House

Dr. Marty Matz, Omaha

Dr. Merlyn Vogt, Lincoln

Dr. Travis Kobza, Southeast

Dr. Scott Wieting, Central

Dr. Ken Tusha, North

Dr. Tom Fagot, Northwest

Dr. Jessica Meeske, Southwest
Dr. Bill Printz, West

David J. O’'Doherty, Executive Director - davidodoherty@windstream.net
Jody Cameron, Executive Assistant - jodycameron @windstream.net

" » FREE PRACTICE APPRAISALS
» PRACTICE SALES / MERGERS

» PRE-SALE PROGRAM

///
o
AF I éO » STOCKHOLDER PROGRAM

TRANSITION >CONSULTANTS

AFTCO is the oldest and largest dental practice transition

consulting firm in the United States. AFTCO assists

/' dentists with associateships, purchasing and selling of
practices, and retirement plans. We are much more than a
practice broker, we are there to serve you through all

stages of your career. Call us at 1-800-232-3826.

Helping dentists buy & sell practices for over 40 years. » WWW.AFTCO.NET



