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Because Pain Can't Wait
 

593·99 .. 
96th and IlL" 
IMMEDIATE DENTAL CARE 

Experienced, highly qualified dentists trained to handle dental emergencies. 
No appointments necessary.
 

Major credit cards and most insurance plans accepted.
 

SPECIAUZEIN 
DENTAL EXCELLENCE. 

Today's Air Force offers a challenging specialty 
practice...without the pain of office administra­
tion and overhead. Be the specialist you've 
always wanted to be. Take flight as an Air Force 
officer with: 

• great pay & benefits 
• well-equipped facilities 
• support of skilled technicians 
• 30 days vacation with pay per year 
Learn how to qualify for our worldwide dental 
service. You may qualify for our $30,000 
sign-on bonus. Call 

1-800-423-USAF
 
AIM HIGH 

HEALTH PROFESSIONS 
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Nebraska's Unique Legislative Process
 
Transforming Ideas Into Laws: 

1. Senator introduces bill 
The lawmaking process in Nebraska officially begins when a senator 

introduces a bill into the Legislature. But the process actually begins 
much earlier-when a senator first begins to formulate ideas for new 
laws. Anyone-eoncerned citizens, special interest groups, state 
agencies or the governor-may suggest an idea for a new law. But a 
senator must introduce the idea before the Legislature can formally 
consider it. 

Committees debate and propose amendments to bills, and the full 
Legislanlre has an opportunity to debate each bill at least two times 
before its final passage. 

Here are the steps a bill must take before becoming a Nebraska state 
law. 

First, a senator and his or her staff research a problem and study 
possible legislative remedies. A senator may introduce a bill to create 
a new law or to repeal or change an existing law. 

Much of the research is done during the period between sessions 
called the interim. During this time, legislative committees study a 
variety of issues that have been outlined in interim study resolutions 
passed by the Legislature. 

Drafting 
A senator brings his or her idea for a new law to a bill drafter, who 

works with the senator to transform the idea into the proper legal form 
for a bill. Unlike some states, bills introduced in Nebraska may contain 
only one subject. 

2. Clerk assigns number to bill 
Introduction 
Most bills are introduced during the first 10 days of the legislative 

session, which begins each January. 
In order to introduce a bill, a senator files it with the Clerk of the 

Legislature. The clerk reads the title of the bill into the record, assigns 
a number to the bill and prints copies of it for public and legislative use. 

3. Bill referred to commiUee 
With the exception of a few technical bills, most bills introduced 

into the LegisLature must receive a public hearing before a legislative 
committee. A nine-member Reference Committee determines which 
bills will be heard by each of the 14 standing committees after the bills 
are introduced. 

4. Commiuee has public hearing 
The Legislative Fiscal Office prepares budget statements, known as 

fiscal notes, for each bill introduced. Fiscal notes generally are prepared 
before a standing committee conducts a public hearing on the biU. 

CommiUee Action 
After the public hearing on a bill, the committee may either kill the 

measure, hold it for further discussion or advance it to the full 
Legislature. The committee may forward recommended amendments 
to the bill when it is advanced. 

5. CommiUee votes to: 
• Hold 
• Kill 
• Advance to General File 

6. General File 
General File is the first time the full Legislature has the opportunity 

to debate and vote on bills. At this stage, senators consider 
amendments, which may be proposed both by committees and by 
individual senators. Many people consider General File to be the most 
crucial stage of the legislative process, because General File is where 
most compromises are worked out through debate and amendment. 

Bills on General File may be amended, indefinitely postponed, sent 
back to committee or advanced to the next stage. As with most 
legislative business, it takes a majority vote of the Legislature (25 votes) 
to adopt any amendments or to move a bill from General File to the next 
stage of consideration. 

After a bill is advanced from General File, it goes through an initial 
process of enrollment and review, or E&R. During E&R Initial, 
previously adopted amendments are reviewed, and the entire bill is 
checked for technical and grammatical accuracy. 

7. Select File 
Select File is the second debating and voting stage. This step allows 

another opportunity for amendment, compromise and reflection. Bills 
on Select File may be amended, indefinitely postponed, sent back to 
committee or advanced to the next stage. 

After a bill is advanced from Select File, the bill and all its adopted 
amendments are sent to Enrollment and Review Final for a process 
called engrossment. Once all the amendments are incorporated into the 
bill, it is considered to be "correctly engrossed." The bill then is 
reprinted for Final Reading. 

8. Final Reading 
The Nebraska Constitution requires the Clerk of the Legislature to 

read every bill aloud in its entirety before its final passage. However, 
this requirement may be waived by a three-fifths vote of the Legislature. 

A bill may not be amended or debated on Final Reading, but it may 
be returned to Select File for a specific amendment. No bill can be 
passed on Final Reading until at least five legislative days after the bill 
is introduced and two legislative days after it is placed on Final Reading. 

9. Governor 
• Sign the bill 
• Veto the bill 
• Possible veto override by Legislature 
• Bill becomes law without governor's signature 

10. Governor - Veto/Veto Override 
After the Legislature passes a bill on Final Reading, it goes to the 

governor. The governor has five days, excluding Sundays, to decide what 
to do with a bill. If the governor signs a bill or declines to act on it, the 
bill becomes a state law. If the governor vetoes the bill, it is returned to 
the Legislature with objections. A vote of three-fifths (30 members) of 
the Legislature will override a governor's veto. The governor also has the 
right to disapprove or make specific reductions of figures on state budget 
bills. These reductions are known as line-item vetoes. 

11. Laws ofNebraska 
Most bills passed and approved by the governor become law three 

calendar months after the Legislature adjourns. However, bills may take 
effect before then if they contain an emergency clause. It takes a vote of 
33 members of the Legislature to pass a bill with an emergency clause. 

Senator & District Office Phone Room No. Home 
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1998 Nebraska Legislative Membership
 
Ninety-Fifth Legislature 

Alphabetical Listing 

Senator & District Office Phone Room # Home 
Abboud, Chris (12) 2623 2000 Peterson, Chris (35) 2617 1515 384-6477* 
Beutler, Chris (28) 2633 1210 Preister, Donald G. (05) 2710 1206 733-6660 
Bohlke, Ardyce L. (33) 2712 1110 462-9259 Raikes, Ron (25) 2731 1115 483-7278 
Brashear, Kermit A. (04) 2621 1114 Robak, Jennie (22) 2715 1012 564-8080 
Bromm, Curt (23) 2719 1103 443-4606 Robinson, C.N. "Bud" (16) 2728 1212 426-3529 
Brown, Pam (06) 2714 1117 393-0887 Schellpeper, Stan (18) 2801 1015 439-2907 
Bruning, Jon C. (03) 2627 1518 894-9192 Schimek, DiAnna R. (27) 2632 2011 423-0262 
Chambers, Ernie (11) 2612 1107 Schmitt, Jerry (41) 2631 1202 728-5839* 
Coordsen, George (32) 2711 2010 768-2568 Schrock, Edward (Ed) 1. (38) 2732 1008 995-4665* 
Crosby, LaVon (29) 2734 1010 488-1700 Stuhr, Elaine (24) 2756 1016 736-4427 
Cudaback, Jim D. (36) 2642 1124 893-3171* Suttle, Deb (l0) 2718 1101 571-0602 
Dierks, Merton L. (40) 2618 1019 626-7200 Thompson, Nancy (14) 2730 1115 331-7226 
Elmer, W. Owen (44) 2805 2104 364-2308* Tyson, Gene (19) 2929 1522 371-2378 
Engel, Leo "Pat" (17) 2716 2017 494-3266 Vrtiska, Floyd P. (01) 2733 2028 839-4135 
Hartnett, D. Paul (45) 2615 2108 291-2592 Wehrbein, Roger R. (02) 2613 1004 298-8209 
Hilgert, John A. (07) 2721 1126 734-5485 Wesely. Don (26) 2610 1402 466-6814 
Hillman, Joyce (48) 2802 1404 632-2550* Wickersham, Bob (49) 2725 1401 668-2271 * 
Hudkins, Carol (21) 2673 1406 796-2254 Will, Eric 1. (08) 2722 1118 556-4190 
Janssen, Ray (15) 2625 2004 721-8329 Willhoft, Jerry D. (34) 2630 1519 946-2387* 
Jensen, Jim (20) 2622 1208 397-5285 Witek, Kate (31) 2327 1021 895-7682 
Jones, Jim (43) 2628 1120 858-4893* 

** If outside building, dial 471 - then centrex office phone. Kiel, Shelley (09) 2723 1101 558-4957 
* Denotes Area Code 308; others are 402. Kristensen, Douglas A. (37) 2726 2103 832-0721 * 

Landis, David M. (46) 2720 1116 466-9352
 
Lynch, Daniel C. (13) 2727 2107 455-8050 State Capitol Mailing Address:
 
Matzke, Gerald E. (47) 2616 1017 254-4642* Senator 
Maurstad, David I. (30) 2620 1117 223-3786 P.O. Box 94604 
Pedersen, Dwite A. (39) 2885 1018 289-4866 State Capitol Building 
Pederson, Donald W. (42) 2729 1010 532-0493* Lincoln, NE 68509-4604 

New Members, Phone #'s, Addresses 
Please keep us updated re: new addresses, new phone 
numbers, or correctiolls in the membership directory 

New Addresses 
Dr. Gary Flower 
1000 N. 37th Street 
Norfolk NE 6870 I 
402/37 1-5880 

Dr. Scott Diekmann 
7615 147th Avenue E 
Sumner WA 98390 
205/553-6854 

Dr. Abraham Faier 
9315 Western Avenue 
Omaha NE 68114 
402/39 I-7981 

New Members 
Dr. Dennis Anderson 
3635 N. 129th Street 
Omaha NE 68164 
402/493-9429 

Dr. Jay Samuelson 
13808 W. Maple Rd., 
Suite 112 
Omaha NE 68164 
402/445-4647 

Copies of legislative bills 
available at no charge 

Limited copies of bills, constitutional amendment resolutions and 

amendments are available for free to any person. They may be picked 

up in Room 1102 of the State Capitol or requested by phone through the 

Legislature's 24-Hour Request Line, (402) 471-2877. 

Callers are asked to provide the bill numbers of the legislation they 

wish to receive. Unless another year is specified, copies of legislation 

introduced during the 1997 or 1998 sessions will be mailed to people 

calling the Request Line. 

A Legislative Bill Service also is available. The service offers daily 

and weekJy mailings of all bills, daily Journals and slip laws for a fee. 

(Slip laws are bills printed individually in their approved form after being 

enacted into law.) For more information about the Legislative Bill 

Service, contact the Oftice of the Clerk of the Legislature, State Capitol, 

Room 2014, P.O. Box 94604. Lincoln, NE 68509-4604, (402) 471-2608. 
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Updated Web site features UniCam Live!
 
Internet users have access to an abundance of information on the 

Nebraska Legislature's World Wide Web site. 
The site includes the full text of all introduced bills and resolutions 

being considered this session, all Final Reading bills and resolutions, 
and all slip laws. Users can search for a bill or resolution by typing its 
number or by typing a word or phrase. 

A new feature on the Web site this year is UniCam Live!, live video 
coverage of all legislative floor proceedings. UniCam Live! is viewed 
using RealPlayer, a computer program that runs in conjunction with a 
Web browser and can be downloaded for free. 

Also new this year is Unic@meral Update Online, the newly 
designed Web version of the Unicameral Update. The on-line Update 
provides both brief daily coverage and more complete weekly coverage 
of legislative happenings during the session. 

The Web site also includes: 

•	 The Nebraska Constitution and a searchable infobase of the 
Nebraska statutes; 

•	 tbe daily Legislative Journal, which can be viewed using Adobe 
Acrobat Reader;
 

• one-line descriptions of new and carry-over bills;
 

•	 all proposed amendments to all legislation; 

•	 summaries of legislative activity and bill status information for 
all bills and resolutions; 

•	 all statements of intent, committee statements and fiscal notes; 

•	 photos, biographies and contact information for all state senators; 

•	 detailed maps of legislative districts; 

•	 a photo tour of the Capitol and the legislative chamber; 

•	 the daily agenda; 

•	 the session calendar; 

•	 the daily worksheet and daily summary sheet; 

•	 committee memberships, meeting dates and locations; 

•	 weekly committee hearing schedules; 

•	 the history of the Unicameral; 

•	 a description of the legislative process; 

•	 a list of legislative publications; 

•	 information about legislative divisions. 

The Web site's Universal Resource Locator, or URL, has changed 
this year. The new URL is: http://www.unicam.state.ne.us 

Hot Line available during session 
During the legislative session, citizens can call the Legislative Hot 
Line to find out the status of bills or request other information. 
The Hot Line operates from 8 a.m. to 5 p.m. Monday through 
Friday during the session. This service also is available to any 
person who is hearing impaired and/or speech impaired. 
Anyone calling the Hot Line before 8 a.m. or after 5 p.m. during 
the week, or on weekends or state holidays, will hear a recorded 
message of the next day's legislative agenda. 
The Hot Line numbers are: 471-2709 (Lincoln); (800) 742-7456 
(other areas in Nebraska). 

Who's Filed To Run? 
As candidate filing deadline approaches many people are interested 
in who has filed to run for office with the Secretary of State. 
I would like to inform you that my office has put the 1998 

candidate filings on our web page to facilitate this interests. This 
web page is being updated regularly with the new ftlings. Our 
web page address is hHp://www.nol.org/home/SOS. 

Scott Moore, Secretary q/State 

•
 
More Legislative Goodies 
Clerk of the Le$!islature 
The office of the Clerk of the Legislature is the administrative arm 
of the Legislature and maintains official records of all legislative 
business. The office publishes rosters listing senators and their 
staff, telephone numbers, committee assignments and other 
information. The office also distributes weekly hearing schedules, 
the speaker's daily agenda and daily worksheets indicating each 
bill's progress. 
During session, bill status inquiries and other questions may be 
answered through the Legislative Hot Line, which is accessible to 
people who are hearing and/or speech-impaired. The Hot Line is 
staffed from 8 a.m. to 5 p.m. on weekdays. After hours, caJlers 
will hear a recorded message of the next legislative day's agenda. 

Unicameral Information OfJice 
The Unicameral Information Office, a d~ision of the Clerk's
 
Office, produces the Unicameral Update and other publications
 
and videos about the Legislature. Videos are available on loan for
 
10 days.
 
The Update is published weekly during the session and
 
periodically during the interim. It is financed by the Legislative
 
Council through the Clerk's Office. To receive a free subscription,
 
send your name and address to the Unicameral Information Office,
 
or call the Legislature's 24-Hour Request Line.
 

lVumbers/Addresses 
Clerk of the Legislature 
Patrick 1. O'Donnell 
Room 2018, State Capitol 
Lincoln, NE 68509-4604 
(402) 471-2271 

Hot Line 
(VoicelTelephone Text - VITT) 
Lincoln 471-2709 
Outside Lincoln 800-742-7456 

Unicameral Information Office 
Mitch McCartney, Director 
10th Floor, State Capitol 
Lincoln, NE 68509-4604 
(402) 471-2788 

Web Site 
Home Page: 
http://www.unicam.state.ne.us 
UniCam Live! 
http://www.unicam.state.ne.us/video.htm 
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How Defensive Stocks Can Add Offense to Your Portfolio
 
In a sometimes turbulent market, many investors look to diversify their 

portfolios with stocks that other investors might consider boring. But, if 
diversification and relative stability are among your financial goals, you 
might want to consider getting defensive by investing in defensive stocks. 
Defensive stocks are those that historically have maintained stable 
earnings throughout various market and economic cycles. 

While these so-called boring stocks may seem to lack the sizzle of 
other types of stocks, they generally can provide stability to your stock 
portfolio. And if you think defensive stocks are only worthwhile during 
down or unstable markets, consider this: In a "USA Today" poll of last 
year's performance of industry sectors, the average gain of the S&P drug 
industry, food industry and electric utility industry outperformed the S&P 
500 (an index of 500 widely held stocks) by about 23%. While past 
performance is no guarantee of future results, a quick overview of some of 
the defensive stock categories may give you a better idea of how to help 
manage risk without necessarily sacrificing performance:

* Pharmaceuticals. As a key characteristic and benefit, defensive 
stocks typically react with less volatility to market fluctuations than most 
other stocks because they provide goods or services that are always in 
demand. Drugs, for instance, are in constant demand in the consumer 
market. Though past performance cannot guarantee future results, 
pharmaceutical companies like Pfizer and Schering-Plough typically have 
provided steady earnings growth and posted stable dividends for their 
shareholders. 

*Consumer Nondurables. All of us need to eat, drink and bathe, so the 
laws of supply and demand come into play with companies in this sector. 

1998 Dues Statements 
It's that time again-Oh for joy! In early December, 

members received their dues statements for 1998. As in the 
past, they are due January 1, 1998 and delinquent after 
March 30, 1998. The NDA's remain the same as last year, 

$300. However the ADA's have increased from $316 to $365. 
Something for you and your accountant to know is the 

percentage that's not deductible because of lobbying 
activities. It's 10% for the ADA and 11.2% for the NDA. 

The NDA's Officers and Trustees would like to encourage 

members to support the Relief Fund with a $10 contribution, 
join NEDPAC/ADPAC, and pay your spouse's dues to be a 
member of the Alliance. 

Your membership in organized dentistry is important. 
We encourage you to not only rejoin but to invite a non­
member to join as well. As with anything, there is strength 
in numbers. 

NDA Accepts Credit Cards 
Dues may be paid with Visa or MasterCard. Yes, it's 

a first for the NDA. If you choose this option and have 

a card issued by MBNA, please use that card. The NDA 

pays a much lower fee thanks to our endorsement of 

the MBNA credit card. 

The consumer nondurables sector includes soft drinks, housewares, 
cosmetics, and grocery store issues among other day-to-day goods and 
services. 

Companies in this industry make soda, cereal, shampoo, soap, 
deodorant, toothpaste and toilet paper, products which are needed and 
purchased year-round. Coca-Cola and Gillette are high-profile examples 
of defensive stocks in this sector. With historically consistent yields, 
earning per share and stable dividends, some consumer nondurable 
companies may look appealing to many stock investors. 

* Utilities. The utility industry has undergone some changes since 
electric utility deregulation, but this defensive stock category has remained 
steady in market action. The utility industry finished off the year right 
above the S&P 500 average at 31.0%. An income sector, utilities have 
historically issued consistent dividends to shareholders. Many stock 
experts expect the utility industry to do well in the future, considering the 
ongoing need for electricity, water, gas and telephones. 

While pharmaceuticals, consumer nondurables, and utilities may not 
be as exciting as technology stocks, they have often proven their worth in 
a sometimes volatile market. Many time, defensive stocks are widely 
known brand names that offer many of the products and services in your 
home. 

As you should with any stock, make sure that the stock meets your 
investment objectives and time horizon. That way, you can better 
determine how defensive you want to be with your stocks. 

Provided by Brent Reimers, Lincoln office, A.G. Edwards & Sons, Inc. 

Words of Inspiration 
A graduation speech is an ever-changing art form, 
delivered by an increasingly diverse group. Here's what 
Mike Barnicle of The Boston Globe had to say to the 
University of Massachusetts class of 1997: 

"On the two days I was up here for graduation 

activities I could not help notice the same thing I 

noticed this morning, how many parents are here 

with tears welling in their eyes. Let me tell you 

what they're crying about. They don't want you 

coming home! You have plans, so do they! They 

want to tum that bedroom into a family room. 

You know, two years from now they don't want 

you si//ing on the couch, watching ER telling 

them you're getting your l(fe togethel: They want 

you to get a job, make some money, move on. Go 

down the driveway, take a left! 

Source: www.msnbc.col1l 
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February 6
 
CE. Course, "Applying Parameters of Care to Periodontal
 
Therapy," Dr. John Mattson, Creighton Univ. (6 hrs. CE.)
 

February 10
 
ODDS General Membership Meeting. Goetze-Niemer,
 
"Microabrasion &. K.C.P.,'· 6:30-7:30 p.m., Anthony's.
 

February 13
 
CE. Course, "Oral Surgery for the General Practitioner: A Hands­

on Course," Dr. Nlyer Leonard, Creighton Urnv. (7 hrs. C.EJ
 

February 20
 
"Professional Image: The Soft Side of Success," .roni Craighead,
 
B.S., Creighton Univ.
 

February 20
 
"Insurance Coding &. Procedures Reporting," Dr. Scott Trapp,
 
Creighton Univ.
 

February 20-22
 
C.E. Course, "Local Anesthesia &. Pain Control for Dental 
Hygiene & Dentistry," UNMC College of Dentistry. (24 hrs. CE.) 

February 23
 
LDDA Board of Trustees Meeting, NDA Office, 5:30 p.m.
 

February 28
 
CE. Course, "Update on Drugs for the Dental Practitioner:
 
Application of Pharmacology," Dr. Frank Dowd, Creighton Univ,
 
(6 Ius, CE.)
 

March 3
 
ODDS Board Meeting. Tommy Shaw's, 6:30 p.m.
 

March 9
 
LDDA Annual Business Meeting, Speakers-Tom Bassett &. Larry
 
Ruth, Social-5:30 p,m., Dinner-6:30 p,m., Villager Motel.
 

March 10
 
ODDS General Membership Meeting & CE., Offutt Air Force
 
Base. 3 p.m., Officer's Club.
 

March 27
 
CE. Course, "OSHA Annual Review," Dr. James Howard,
 
Creighton Univ. 0.5 hrs. CE.)
 

April 7
 
ODDS Board Meeting-6:30 p.m., House Caucus--7:30 p.m.,
 
Security Bank (l20th & Blondo/Maple).
 

April 13
 
LDDA Board of Trustees Meeting, NDA Office, 5:30 p.m.
 

April 17
 
NDA Board of Trustees, NDA Office, 12:30 p.m.
 

Aprll18
 
NDA House of Delegates, Corn husker Hotel, 9:00 a,m.
 

April 18
 
ADA presentation on proposed national public awareness
 
campaign. ApproXimately 2:30 p.m., in the House of Delegates
 
meeting, Corn husker Hotel.
 

April 19-21
 
NDA Annual Session, Cornhusker Hotel, Lincoln. Watch your
 
mail for your registration packet!!
 

• UNMC Course Registration (402) 559-4523
 
For Information (402) 559-4152
 
Creighton University registration and
 
information in Omaha 280-5054, outside
 
Omaha 1-888-273-6576.
 

Electronic Claims 
The ADA's Survey Center has just published a new report, based on 

the findings of the 1st Quarter 1997 Quarterly Survey of Dental 
Practice, on the topic of private practitioners' use of electronic claims 
submission. 

Some highlights from the survey: 

Over one-quarter (26.9%) of respondents submitted payment 
claims to third parties electronically. Twenty-nine percent of 
responding general practitioners and 17.4% of responding 
specialists reported using electronic claims submission. 

Average sized practices (composed of one dentist, one or no 
hygienists, and up to four employees including the hygienist) 
were less likely to use electronic claims submission as compared 
to larger practices (those which exceeded any of the above 
mentioned limits), 18.5% to 34.3% respectively. 

Practices can submit claims electronically to three types of 
processors. Among practices that did submit claims 
electronically, 77 .6% submitted them to clearinghouses, 3l.4% 
to payers, and 28.2% to management vendors. The average cost 
per submission to clearinghouses was 45 cents; payers, 19 cents; 
and management vendors, 54 cents. 

Percent ofPractices That SubmiUed Claims
 
ElectronicaUYt by Practice Size
 

100%.....--------------------------, 

90% 
81.5% 

80%
 

70%
 65.7% 

60% 
"E 
Q) 

50%~ 
Q) 

Cl. 40% 34.3%
 

30%
 

18.5%20% 

10% 

0%
 
Average Practices Large Practices
 

Practice Size
 

• Uses electronic submission DOoes not use electronic submission 

Percentage and Cost ojClaims
 
ElectronicaUy Submitted to Each Processor Type
 

Processor Type Percent Submitted Cost (in cents) 
Clearinghouses 77.6 45 
Payers 31.4 19 
Management Vendors 28.2 54 

A copy of the full J5-page report is available upon request. 
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DENTAL EQUIPMENT FOR SALE. Tuttnauer Autoclave $1,500, Dry 
He'Jt Sterilizer $200, Air 1echniques 2000 Film Processor $1,500, 
Panoramic X-ray unit $6,000, }Boxes $10.00 ea h, over the patient 
delivery system with cuspidor and light. Lincoln: 402-423-3111. 

ASSOCIATE TO PARTNER position available in Northeast 
Nebraska. County seat, community population 3500, strong 
agricultural and industrial area. Family practice oriented. Newly 
remodeled with total of nine treatment rooms. Call Sharon at 
402-372-2418 or Fax 402-372-5060. 

FOR SALE OR LEASE. Dental Office, Central Nebraska. 1988 Sq. 
ft., 4 operatories, central N20, hygiene/Panorex room, large 
private office, built-in files, cabinets and sinks. Call 402-421-2589. 

GENERAL DENTIST needed for modern quality, preventive 
practices surrounding Omaha-Council Bluffs area. Future 
options available. Send resume to: NDA Box 1118. 

WEll ESTABliSHED DENTAl OFFICE in northeast Nebraska 
farming community. No crime-no traffic-no hassles. Plenty 
of pheasant and deer. Office is priced to sell-ready to move 
into. Send inquiries to NDA Box #1215. 

PRACTICE OPPORTIJNITIES IN MIDWEST. An are;L where 
there is a true dental shortage. Communities of 1,000 to 500,000. 
Our consultants will, at no charge, help you find excellent 
opportunities for associateships, solo groups, buy in-buyout 
options. Contact Box 1208. 

NEBRASKA-GENERAL PRACTICE located in a growing mid­
sized city in Central Nebraska is seeking an associate dentist 
leading to partnership in 12-24 months. Above average 
communication and technical skills reqUired. Contact Leonard 
Sharp, PO Box 620636, Littleton, CO 80162. 

ASSOCIATE DENTIST NEEDED in Omaha. Emergency based 
practice. Must be comfortable with molar endodontiCS, surgical 
extractions and some third molar extractions. Pleasant team; 
compensation is well above average. Contact NDA Box #1021 
if interested. 

DENTIST RJll TIME ASSOCIATE needed for busy general & 
prosthetic dental practice located in Omaha, Nebraska. Call 
Jayne at (402) 397-2323. 

SOUIHWEST OMAHA dental office available - 1,685 sq. ft. of 
newly improved dental office space available immediately. 3 
large operatories, furnishing, decorating, computer system, 
business office furniture and some equipment. Almost turn key. 
Large signage included. Moderate costs and favorable lease 
terms. Room for expansion. Ideal for specialist (especially 
pediatric dentist) but general dentists welcome. Contact Mike at 
(402) 597-2777. 

BEAUTIFUl PRACTICE for Sale or Associateship, Newly 
Remodeled, Western Nebnska, Great Equipment, Owner Will 
Finance, Gross: $235,000-$265,000. (308) 623-1111 

NORTH CENTRAL IOWA - Dentist retiring. Population 6,000. 
Progressive community, county seat, regional hospital. Excellent 
public/Catholic schools. Good industrial/agriculnlral mix. 1500 
active patients. Good Recall. Updated decor. Experienced staff. 
Priced under $100,000. Dental building for sale/lease. Write for 
details: Advanced Practice Management, 7101 York Ave So, Ste. 
240, Edina, MN 55435. 

RURAl DENTAl PRACTICE for Sale - Est. 1977. 15 minutes 
from Fremont and Schuyler, :30 minutes from Columbus and 
Wahoo. Annual gross of lOOK, 3 day week. Excellent full/part 
time opportunity. Please contact NDA Box #0915. 

COMPUTER for sale. NDA has a 486 Compaq (no monitor) that 
is no longer being used. $450 or best offer, conractJulie or Cindy. 

OPPORTUNITY TO PRACTICE IN OMAHA, NE without buying 
equipment/investment. Excellent office sharing/cooperative 
relationship. Part-time or full-time. Terms and conditions 
negotiable. Inquire evening 402-334-1974. 

All ads with an NDA box number 
should be mailed to: 

Nebraska Dental Association 
NDA Box # _ 

3120 "0" Street 
Lincoln, NE 68510 

Ask The Doctor 
We're turning increasingly to television for health and medical 

information, according to a Roper public opinion survey released Dec. 

11. 
More people named TV (40 percent) than doctors (36 percent) as 

their primary source of medicallhealth news, younger persons in 
particular relying on the tube, older and less-educated Americans more 
likely to get the news from their doctors. 

For healthy l8-59-year-olds, TV outpaces doctors as the primary 
source of medical and health news. As our level of education increases, 
we rely more on written information, less on TV. 

But more-educated patients are still not citing health professionals 
as their primary information source, relying rather on magazines, 
journals, newspapers and other written material for health/medical 
information, said Myrl Weinberg, president of the National Health 

Council. The Internet plays poorly as a primary source of 
health/medical infonnation, according to the Roper Starch Worldwide, 
Inc., survey. 

The most believable media sources are TV news magazines like 
"20/20" or "60 Minutes" and public service announcements, 87 percent 
of the public finding these sources of health and medical information 
believable and reliable. 

We also believe our doctors. The most-believable non-media 
sources include doctors and patient groups (93 percent), nurses (92 
percent), pharmacists (92 percent), the Surgeon General (86 percent), 
the Food and Drug Administration (83 percent) and friends/family (74 
percent). The term "doctors" was used generically in the survey to 
describe health care professionals. 

(horn ADA '5 Washington Report, Jail. 1998) 
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FREE PRACTICE APPRAISAL
 
($2,OO() Value) 

Should You Have Your
 
Practice Appraisedt
 

Practice appraisals are neededfor the following: 

+Practice Sale +Estate Purposes
 
+Partnerships +Personal Net Worth
 
+Retirement Planning +Insurance Coverage
 

Call today and take advantage ofour limited time offer. 

v~'iftQ AFTCO® Associates
 
1-800-232-3826:sG

oPeXCELL~c~ Visit our website: www.aftconet.com 
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